




Put a Stop to 
Unsolicited Offers
Are you tired of receiving unsolicited offers for credit cards and
other loans from companies you’ve never heard of? Do you
worry who might intercept these offers and use them for fraud-
ulent purposes? There is a quick and easy way to avoid them.

Lenders and insurers utilize information in your credit file to
“prescreen” you and send you unsolicited offers: “You’ve just
been pre-approved…” However, you have the right to opt
out of these offers. To do so, call toll-free 1-888-567-8688.
This number is the “opt-out” line for the major credit
bureaus for “prescreened” offers only.

Putting a stop to these offers can save you the time of
sorting through junk mail and protect you from the threat
of identity theft. 

Information adapted from “Consumer Credit File Privacy: The Real Deal” by the Federal
Trade Commission. For free information on consumer issues, visit www.ftc.gov.

Loans for Less
We are proud to offer our members low-cost financing on all types of
loans. Don’t pay more than you have to in interest. If you’re looking
for a loan for less, come straight to GA Power NE Credit Union.

We have loan options to meet most financing needs including: 

•  New & Used Car Loans
•  New & Used Boat Loans
•  Signature Loans
•  Home Equity Loans
•  New & Used Farm Equipment Loans

All our loans offer:

•  Low Rates
•  Convenient Terms
•  Easy Application Process
•  Quick Approvals
•  Payroll Deduction Capabilities 

(even if you’re not an employee of GA Power)
•  Personal Service

If you have a loan with another financial institution, call the credit
union. We may be able to refinance your existing loan and save you
money! So, pay less and get more! Call today or log on to
gpncu@aol.com for more information and current rates.

•  Vacation Loans
•  New 4-Wheeler Loans
•  Share Secured Loans
•  Computer Loans

Fun Facts
6,850,000
The approximate number of credit
union members under the age of
18.

100
The number of dollars a nine-year-old
would need to save each week at an
8% interest rate to become a million-
aire by age 46. (Figure assumes an
expected 3% inflation rate.)

539,890,223,079
The total value of all U.S. currency
in worldwide circulation as of July
31, 2000.

267
The number of student-run credit
union branches inside elementary,
middle and high schools across the
country.
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Searching for a low-interest auto loan?
Before you sign, look at the bottom line!

Most auto loans that sound too good to be true usually are. So before
you sign anything at a dealership, let us help you determine if you
could do better with a loan from GA Power NE Credit Union.

Those 0% dealer financing offers sound great! But before you sign on
the dotted line, take a closer look. While they might seem like a steal
at first, they may really be a “deal” for the dealership. 

Here’s why:
•  These low rates are often only available to those with the best credit 

records. One small credit blemish, and the rate goes up substantially.
•  Many of the companies are offering these low rates for short terms, 

from 12 to 36 months. That increases the amount of your monthly 
car payments dramatically.

•  Large down payments are sometimes required.
•  The rates are sometimes only offered on certain slow-selling models,

leaving out the most popular cars and trucks.
•  Special rates are often limited to on-site dealer stock, which means 

you could have to pay for features you didn’t really want. These 
features can often add 10% or more to the price of the car.

•  Trade-ins are often restricted and large rebates are usually not 
included.

How to find the best deal
The best way for you to find the best deal is to be informed. Ask the
dealer about financing incentives and any additional costs or require-
ments to qualify. Then come to the credit union and let us help you
make sense of it all. We can help you figure out the bottom line.
Your best bet may be to skip the dealer rate, take the dealer
rebate and finance with the credit union.

How?
•  When you apply the rebate to your down payment, you start off 

with a lower loan amount, saving you money in finance costs.
•  You could get lower monthly payments because we offer our low 

auto loan rates for longer terms.
•  You may save money on the total cost of the loan because we never

charge an application fee or a pre-payment penalty. And we charge 
simple interest, meaning you pay down your principal balance at a 
faster rate. 1263

Check GA Power NE Credit Union BEFORE you sign any dealer financing
agreement. If you already have a loan with another financial institu-
tion, we may still be able to save you money. Call the credit union and
ask about refinancing your existing loan. 

Get the facts, and let them lead you to GA Power NE Credit Union. 
Call Leigh, Lisa or Rebecca today!


